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Boston® Materials

Finally, you have reached your destination.

For keratoconus and other corneal irregularities, Boston is pleased to offer a variety of 
GP lens fitting solutions. For example, our high Dk GP materials, including Boston XO® 
and Boston XO2

®, are available in a variety of large diameters. Boston XO2 , with a  
hyper-Dk of 141, is an ideal scleral lens material that provides healthy GP lens wear along with 
comfort and stability. Our authorized Boston manufacturers are pleased to offer a variety  
of contact lens designs to fit your most challenging patients.

Now, for irregular corneas, your GP lens options  
are all in one place. Visit fit-boston.com for details.

Fitting irregular corneas...
not sure which way to turn?
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IMPORTANT INFORMATION

EFCLIN 2014 Congress Organisation
MCI Amsterdam Office
Moniek van Veen – Account Director
EFCLIN@mci-group.com

Registration & Hotel Accommodation
Lahcen Ami
EFCLIN@mci-group.com

Sponsor & Exhibitor Assistance
Steve Wheeler: steve@efclin.com
Moniek van Veen: EFCLIN@mci-group.com

General EFCLIN Secretariat
P O Box 10864
Bishops Stortford
CM23 9GZ  UK
Tel. +44 1279 315032
info@efclin.com
www.efclin.com

EFCLIN Board Members
Marcel Kopito  President   marcel.kopito@bausch.com
Mireille Nauwelaert Treasurer   mireille@efclin.com
Martijn van der Linden Secretary   martijn@efclin.com
Michele Cornely-Lewis Board Member  michele@efclin.com
Rafal Martinez  Board Member  rafa@efclin.com 
Armin Duddek  Board Member  armin@efclin.com

Venue Address
Estrel Hotel & Congress Centre - Sonnenallee 225, 12057 Berlin, Germany.

Tel (+49) 30 68310
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WELCOME FROM THE  
EFCLIN PRESIDENT

After my first year as EFCLIN president I am very 
pleased to welcome you in my home country Germany 
for the 41st Annual EFCLIN Congress. Together with 
the new board  and our Executive Director we spent 
many hours of creative brainstorming to prepare 
a Congress program that will hopefully meet your 
expectations in terms of business meetings, social 
networking  and cultural events.

Selecting a location that comprises the aspirations of all 
our members was a hard challenge after the previous 

congress in Vilamoura with its wonderful beaches and clement weather conditions. The 
board was encouraged by the voice of many exhibitors to change yearly from a southern 
to a northern European location taking into consideration easy and economically 
reasonable travel whilst offering the possibility to meet colleagues and business partners 
in an attractive location.

Preliminary feedback that we already received from our members confirms that BERLIN 
with its vibrant cultural life and history - before and after the coming down of the wall - 
is the right venue for this year’s EFCLIN Congress. Consequently the theme for 2014 is 
clear and simple: business@berlin.

The industry exhibition with international manufacturers of the contact lens industry 
is the ideal platform for delegates to learn about new technologies, equipment and new 
trends. The lecture programme of independent and industry experts covers a wide range 
of technical aspects, marketing and regulatory topics. Following up on the success of the 
first Manufacturer’s Forum that was highly appreciated by technicians and production 
experts it will be again an integral part of the programme.

Aside from the business, our annual Congress allows you to meet new people and get 
together during our social events. Don´t miss the Riverboat cruise offered by our key 
sponsors and join us for the EFCLIN dinner to celebrate together a successful Congress.

Marcel Kopito

President, EFCLIN
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business@berlin

This small space gives me the opportunity to add my 
warm welcome to all delegates, exhibitors and guests 
to our 41st Annual Congress & Exhibition. In this 
culturally rich, diverse, business-like and modern city of 
Berlin our theme is equally modern….business@berlin

With a recognition of all things at the cutting edge 
of technology, business@berlin and our Congress 
recognizes that we still prefer to meet “face to face” to 
conduct important business.

Nowhere will that be more apparent than in our 
exhibition this year. As I write this piece (some months prior to the event) I also have 
a list of enquiries from potential exhibitors on my computer. By the time you read this 
piece I expect to have finalized an exhibition layout incorporating yet more exhibitors 
than last year. Since that too was an increase on the previous year things seem to be 
going in the right direction.

The exhibition of course is only half the story.  An EFCLIN delegate has also come to 
expect an interesting mix of engaging and challenging lectures delivered in a lively and 
participative style. Given the work done by our lecture committee this year I think we 
can be assured that the high standard will continue.

What was it they say about “all work and no play”?  Well whatever it is, the social 
content of our programme remains as popular as ever. Our major sponsors are once 
again providing us with an excellent event. This year it’s an evening meal during a river 
cruise through Berlin. Our thanks go to Bausch & Lomb (Polymer Technology), Contamac 
Ltd and Paragon Vision Sciences. We also hope all delegates will attend the Congress 
Dinner on Saturday 10th – No travelling this year as our event takes place in the hotel – 
a perfect way to close our event.

If you are travelling with partners we hope they will take advantage of our Partner 
Programme which is designed to cover all the “must see” parts of this wonderful city of 
Berlin. If you are going to be fully occupied whilst you are here, there is still a chance to 
see some of Berlin with our sightseeing tour on Sunday morning.

Tickets for the Congress Dinner, the Partner Programme and City Sightseeing Tour can 
be purchased by contacting EFCLIN@mci-group.com If there is still availability, remaining 
tickets will be sold from the EFCLIN Registration Desk in the Estrel Saal Foyer. Places 
are limited so to avoid disappointment we urge you to book in advance.

Have a great Congress
Steve Wheeler
EFCLIN Executive Director
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LOCATION BERLIN

The capital city of Germany, Berlin 
has a population of some 3.4 million 
people. Famous for its amazing 
history, culture and entertainment 
Berlin boasts 180 museums and over 
9000 restaurants! From a historical 
perspective it is the Berlin wall, 
erected following World War II that, 
for many people has dominated 
the history of this city. The division 
into East and West Germany 
continued until “re-unification” in 
1990. So famous was the wall that 
divided this city that what little 
now remains of it has become a 
major tourist attraction. Berlin is 
home to renowned universities, 
research institutes, orchestras and 
museums and is also well known 
for its festivals, diverse architecture, 
nightlife, contemporary arts, public 
transportation networks, and an 
extremely high standard of living. City 
break or long weekend takes on a 
new meaning when referring to Berlin 
– the city has so much to offer that a 
short break is nowhere near enough 
time to experience it.
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WHERE TO GO,   
WHAT TO SEE?
We thought the best way to prepare this section would be by speaking to “real” 
Berliners about their city. It seems that talking about their city is a Berliner’s favourite 
occupation! So, our suggestion is this – visit the hotel concierge, take a tourist map and 
ask them to indicate the following….here goes!

Visit the Dome on the Reichstag Building  
(register in advance at www.bundestag.de)

A trip to Charlottenburg Palace

See “The Wall” at the East Side Galerie

Spend some time on Museum Island

Take a ride in the iconic Trabant  
with Trab Safari

Walk through the Holocaust Memorial

Visit the Brandenburg Gate Early –  
No crowds!

Potsdamer Platz

Europe’s largest department store, 
KaDeWe on Tauentzienstrasse

Like a  Sunday Flea Market?  
Head for the Mauer Park 

Art? Architecture?   
Visit the Bauhaus Museum

Birds Eye view from the Berlin TV Tower 
(The Fernsehturm)

Up Market Shopping? Gendarmenmarkt

Stroll along Unter den Linden…slowly

CheckPoint Charlie?  Why not?

Micro Breweries? All over the place..... 
and they’re good!

Berliner Dom – A magnificent cathedral
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OUR CONGRESS HOTEL

Estrel Berlin is Germany’s largest hotel, and has something to suit every taste and need: 
1,125 rooms and suites, five restaurants, three bars, a summer garden with its own 
landing pier on the river, and a modern wellness facility & gym. The hotel is home to a 
variety of restaurants serving cuisine from Germany and beyond: Portofino is our tip 
for top Italian cuisine and excellent service; Sun-Thai serves delicacies from the Far 
East; traditional German dishes await you at the Estrel-Stube and Sanssouci features 
contemporary international cuisine. You’ll be spoiled for choice with delicious 
breakfasts, brunches, lunches, cake buffets and candlelit dinners.  The hotel is proud of 
its wellness and fitness area located on the first floor of the hotel’s wing I. The 4,310 sq 
ft wellness area houses a Finnish sauna, a steam sauna, massage showers, an ice fountain 
and a warmly lit quiet zone. The adjacent fitness area is fitted with the very latest cardio 
equipment for effective workouts.Exercise or relax to your heart’s content and then 
pamper yourself with a soothing wellness treatment. The wellness area is operated by 
afino centro

For those little items you may have forgotten the hotel shop offers an excellent 
selection of newspapers, magazines, souvenirs, toiletries and other items.

Facilities at a glance
• 24 Hour Front Desk

• Luggage Storage

• Safes at the Front Desk

• Quick Check-out

• Shuttle Service

• Hotel Shop

• Business Center

• Shoe Polishing Machine

• Concierge Service

• Bicycle Hire

• Cash Machine

• WLAN and High-speed Internet

• Laundry and Pressing Service

• Underground Garage
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CONGRESS SPEAKERS
MARTIN CONWAY. 
With over 35 years experience in the Contact Lens field Martin 
originally qualified from City College, London in 1970. Since that 
time Martin has owned his own Optician practices and held 
senior positions with a number of industry leading companies. 
Martin is currently Head of Professional Services at Contamac 
Ltd.

DIDIER HERMANN.   
Didier graduated with a European Diploma in 2006 and since 
that time has worked for Prolens in Zurich as a contact lens 
specialist. His focuses are in fitting contact lenses in cases of 
keratoconus, penetrating keratoplasty and cosmetic skleralshells. 
Since 2008 he has been assistant lecturer at the Institute of 
Optometry, FHNW Olten and from 2012 a student of the 
Master of Advanced Studies in Optometry, FHNW Olten.

HANS BLESHOY.  
Following graduation in Optometry from City University, London 
Hans began practice in the UK in 1981. He was a contact lens 
practitioner and research fellow at Moorfields Eye Hospital & 
City University, London from 1980-1988 and has worked as an 
educator in Denmark, Sweden and Norway over the years. Hans 
has authored several optometric articles and has lectured all 
over the world. He is currently engaged in developing Ortho-K 
in 32 clinics in China.

EMMANUEL VEILLARD.  
Emmanuel is the CEO of Laboratories LCS and EyeBrid-inside in 
France. After a Master Degree in contact lenses and optometry 
at the Paris XI University in the mid 90’s, he has been involved 
in contact lens development in France with teaching, fitting 
and developing new products. He’s the owner of a contact lens 
manufacturing laboratory based in Normandy (France) for 14 
years. After having created a new R&D department 4 years ago, 
he developed a specialization in hybrid materials manufacturing 
with other partners specializing in chemistry.
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CONGRESS SPEAKERS (cont.)
DR ULRICH GENGENBACH.  
Dr. Ulrich Gengenbach studied Mechanical Engineering 
at Karlsruhe University. In 1984 he joined the Research 
Center Karlsruhe that later became part of KIT. In the 
first years he worked as researcher in CAD-Interface 
development and became head of the “Large scale robotics 
group” in 1988. In 1995 he finished his PhD at Karlsruhe 
University. Since 1993, he has been with  the Institute 
of Applied Computer Science at Karlsruhe Institute of 
Technology (KIT), heading the working group on hybrid 
integration of micro and nanosystems, that among 
other projects develops the Artificial Accommodation 
System. His main research interests are hybrid (micro)
systems design, micro handling and system integration.” 
He is convener of the DIN committee “NA027-03-03AA 
Manufacturing equipment for microsystems” and of the 
ISO committee “ISOTC 39 WG 16”.
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CONGRESS SPEAKERS (cont.)
MAURO FRISANI.   
Dr Frisani is a Doctor in Optometry and Professor in Optics 
and Contact Lenses at the University of Torino in Italy. He 
is also a researcher at the ISIS study centre in Verona as 
well as working in private practice where he specializes in 
rehabilitation work following corneal disease or post  
corneal trauma.

JERRY LEGERTON.  
Jerry is an accomplished author, lecturer, vision scientist 
and consultant to the global ophthalmic industry. He is an 
inventor in some 28 issued US patents for contact lenses 
and refractive surgery and more than 40 patents pending 
for corneal refractive therapy, hybrid contact lenses and 
diagnostic devices. His 26 years in the private practice of 
optometry enable him to balance the scientific perspective 
with the practical clinical applications for ECP’s.

EFCLIN programme booklet.indd   1 3/4/14   9:58 AM
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CONGRESS SPEAKERS (cont.)
ANDREAS LUTHI.  
Andreas started his working life in the IT sphere as an 
applications developer. He graduated in 2011 with a BSc 
in Business Information Technology & he has taught Maths 
and IT from 2008. In 2011 he became Managing Director of 
Glassy.ch Andy is an enthusiastic speaker on many subjects in 
the information technology field.

CLAIRE VENEZIA. 
Claire is a marketing professional with strategic marketing 
leadership and product development experience. She has two 
decades of experience in the optical industry, as well as with 
pharmaceuticals and medical devices. She has orchestrated 
major product launches and strengthened messaging for 
products which resulted in capturing more market share. 
A proponent of data and measurement in marketing, Claire 
incorporates market research into much of her strategy 
development. In the optical arena, Claire has worked with 
CooperVision, Essilor and now Bausch + Lomb in their 
Boston GP and Custom Soft Lens Group, where she is 
currently Global Manager – Marketing.

LYNETTE JOHNS.  
Dr. Lynette Johns is an adjunct assistant professor in contact 
lenses at the New England College of Optometry.  She 
has extensive experience with scleral lenses and complex 
corneal disease. She is a fellow of the American Academy of 
Optometry and Scleral Lens Education Society, and a member 
of the BCLA. She is a clinical and educational consultant to 
the custom lab channel of Bausch + Lomb.

LEONARDO DAL NEGRO.  
After originally graduating in Law and following a research 
scholarship at the University of Trento Leonardo joined 
Horus Contact Lenses in 2006. Originally dealing with Quality 
Management, he became Operations Manager in 2010. He is 
involved with a number of critical business projects as well as 
the ISIS study centre in Verona.
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Pat holds a Diploma in Mechanical Engineering and a Bachelors 
Degree in Manufacturing Engineering. Pat has sixteen years 
experience working as a professional engineer in Ireland. For 
ten of those years he has worked for Bausch+Lomb Ireland as 
part of the company’s Global Engineering Group. His main role 
involved automation equipment design, development, installation 
as well as process optimization for Bausch+Lomb globally.  In his 
role that has been mostly focused on installation of production 
processes and optimization of existing production processes, 
Pat has extensive experience in mechanical design and analysis 
to assist in production optimization. To complement mechanical 
design, Pat has over six years working knowledge of implementing 
in high speed manufacturing Lean Six Sigma methodologies to 
aid in process improvement. Prior to joining Bausch+Lomb, Pat 
worked as an Engineer in the automotive industry and in the 
highly specialized field of bespoke engineering solutions for the 
petro-chemical and mining industry.

CONGRESS SPEAKERS (cont.)
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EXHIBITION
Once again our exhibition will follow the successful formula of having opening hours that 
do not conflict with the lecture programme. When the lectures conclude at lunchtime 
the lunch will be served in the exhibit hall as it opens. This arrangement is preferred by 
both delegates and exhibitors alike and we are pleased to feature it again this year.

We expect to welcome exhibitors from all over the world and there is always a good 
spread of expertise covering such fields as:- Materials, Metrology Instrumentation, 
Micro Precision Machining, Diamond Tooling, Compressed Air Equipment, Accessories , 
Manufacturing Consumables and much, much more.

The EFCLIN Board would like to thank the tremendous support given by our sponsoring 
exhibitors, without whom the event would not be possible.

COMMERCIAL PRESENTATIONS
Following success in recent years the format of running the commercial presentations in 
between each lecture session will be featured again this year. Topics are as varied as our 
exhibitors and the “quick fire” nature of the sessions are designed to be the catalyst for 
individual meetings elsewhere in the programme. New products and services are sure to 
be premiered but for the “in depth” version you are advised to make your appointments 
with the exhibitors on their booths in the exhibit hall.
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CONGRESS PROGRAMME  
AT A GLANCE
Wednesday 7th May

08.00-12.30 Golf Tournament   (Organised by Contour/Technodiamant)

Thursday 8th May

12.00-18.00 Congress Registration Open   Estrel Saal Foyer
13.00-18.00 Exhibit Hall Open    Estrel Saal
1600    Curry Wurst with Global Contact      Estrel Saal
17.00-18.00 Exhibitors Welcome Reception  Estrel Saal
18.45-23.00 Sponsors Evening     
    Meet at ‘MS Alexander von Humboldt’,  
    Puschkinallee 15 (use S-Bahn to Treptower Park)

Friday 9th May     

09.00-17.00 Partner Programme  Assemble in Lobby @ 08.45

Lectures
Fitting & Technical     Paris Room

09.00 – 09.05 Introduction    
09.05 – 09.30 Scleral & Ortho-K Developments  Martin Conway
09.35 – 0945 Commercial Presentation 1 - DAC
09.50 – 10.15 Scleral Lenses – Modern Fitting Requirements Didier Hermann 
10.20 – 10.30 Commercial Presentation 2 - Larsen
10.35 – 10.50 Coffee Break 
10.55 – 11.20 Large Diameter Lenses Pros & Cons  Hans Bleshoy 
11.25 – 11.35 Commercial Presentation 3 – Lambda-X
11.40 – 12.05 Cross Linking – What Does It Mean For Contact Lenses
       Lynette Johns 
12.10 – 12.20 Commercial Presentation 4 - Optocraft
12.25 – 12.50 The Real Beginning Of The End Of RGP’s Emmanuel Veillard
12.55 – 13.05 Commercial Presentation 5 - Contamac
13.00 – 17.30 Exhibit Hall Opens    Estrel Saal
13.15  Lunch in Exhibit Hall
17.45-18.30 Annual General Meeting   Paris Room
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CONGRESS PROGRAMME  
AT A GLANCE
Saturday 10th May       

Marketing & Regulatory    Paris Room

09.00 – 09.05 Introduction
09.05 – 09.30 Finding Lab Profitability In New Market Opportunities   
      Jerry Legerton
09.35 – 0945 Commercial Presentation 6 – Bausch & Lomb
09.50 – 10.15 Sea Harbour: Supporting Speciality Lens Culture 
     Mauro Frisanii & Leonardo dal Negro
10.20 – 10.40 Coffee Break
10.45 – 11.25 The Internet Challenge & How To Deal With It 
      Andy Luthi
11.30 – 11.40 Commercial Presentation 7 - Paragon Vision Sciences
11.45 – 12.10 From Technical Design to Marketing & Education 
      Claire Venezia
12.15 – 12.25 Commercial Presentation 8 – Contour/Technodiamant
12.30 – 13.05 Application of Nanotechnology in Contact Lenses 
      Dr Ulrich Gegenbach

Manufacturers’ Forum    Strasbourg Room

09.30-09.35 Introduction      
09.40-10.30 Initial Discussion
10.30-10.50 Coffee Break
10.55-12.00 Panel Discussion
12.05-12.30 Audience Q&A
12.35-12.45 Closing Remarks
13.00- 17.00 Exhibit Hall Open   Estrel Saal
13.15  Lunch in Exhibit Hall
19.30-00.00 EFCLIN Congress Dinner  Estrel Saal Foyer

Sunday 11th May

09.00-12.00 City Sightseeing Tour  Assemble in Lobby @ 08.45 
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EXHIBITORS

Apex Diamond Products Ltd 
+44  1527 529011  
www.apexdiamond.co.uk

Bausch & Lomb (Polymer Technology) 
+49 6201 17869  
www.bausch.com 

Contamac Ltd 
+44 1799 542000   
www.contamac.co.uk

Paragon Vision Sciences   
+1 480 892 7609 
www.paragonvision.com

Contour Fine Tooling Ltd   
+44 1438 72 00 44  
www.contour-diamonds.com
In combination with  
Technodiamant Almere BV   
+31 365343044  
www.technodiamant.com

Ametek Precitech  
Sterling Ultra Precision Inc  
+1 813 621 8001  
www.sterlingint.com

DAC International Inc.  
+1 805 684 8307   
www.dac-intl.com

EyeBrid-inside    
+33 231 57 25 27  
www.eybridinside.com 

Lambda-X   
+32 67 794080  
www.lambda-x.com

Menicon    
1 800 636 4266  
www.meniconamerica.com

Nexgen Optical Ltd  
+44 7771 747837     
www.nexgenoptical.com

Oculus Optikgeraete GmbH     
+49 (0)641 2005-0     
www.oculus.de

Optimec Ltd    
+44 1684 892859  
www.optimec.com

Optocraft    
+49 9131 69 15 10 
www.optocraft.de

Larsen Equipment Design Inc. 
+1 2067895121   
www.larsenequipment.com
 
REM Vision Technologies  
+34 916 427 584  
www.remvt.com

Rotlex (1994) Ltd   
+972 8 690 1144  
www.rotlex.com

SCHMID Group   
+49 7441 538 632     
www.schmid-group.com

K&Y Diamond Ltd   
+1 514 333 5606   
www.kydiamond.ca

Richdome 87 Ltd Optics  
+44 1769 574 821  

Sub Micron Tooling   
+31 492 528921    
www.submicrontooling.com
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ENTERTAINMENT

Sponsors Riverboat Cruise 
Thursday 8th May (18.45 – 23.00)
All delegates, exhibitors and others registered for the Congress are invited to attend 
a Riverboat Cruise around Berlin generously sponsored jointly by Bausch & Lomb, 
Contamac Ltd & Paragon Vision Sciences. Guests need to arrive at the boat (MS 
Alexander von Humboldt) which will be docked at  Puschkinallee 15, which can  
be reached from the Treptower Park station on the S-Bahn (direction Ringbahn 
No. 42).

Partner Programme
Friday 9th May (09.00 – 16.30)

Starting at 09.00 from the Hotel Lobby we take a journey through the history of Berlin 
starting from the end of the First World War. We take a look at the “Golden Twenties” 
and the advancement of German technology and science. On the tour we will visit 
The Brandenburg Gate, The Reichstag and Unter den Linden. A typical German lunch is 
provided and the tour combines both bus and walking so be sure to have appropriate 
footwear. The bus will bring you back to the hotel for 16.30.
Tickets priced at €125 available from the Registration Desk.

Congress Dinner
Saturday 10th May (19.30-23.00)

This year’s congress dinner will conveniently take place in the Hotel Estrel. No need for 
any buses, but just a short stroll from your room to the Estrel Foyer. The congress dinner 
gives you the opportunity to share the final evening in Berlin together with your EFCLIN 
friends and to look back on the congress.
A beautiful dinner setup will be created in the Estrel Saal Foyer where you can join us for 
a welcome drink followed by a delicious three course menu with a local flavour. Drinks 
are included. Entertainment will be provided by a highly regarded local jazz trio
Tickets priced at €75 available from the Registration Desk.

City Sightseeing Tour
Sunday 11th May  (09.00-13.00)

Having assembled in the Hotel Lobby the tour bus will head straight for the famous 
Checkpoint Charlie to commence this unusual look at Berlin. Still with “the wall” a trip 
to the famous East Side Gallery follows which, at 1.3km is the longest gallery in Berlin.
This tour combines both buses and walking so please be sure to have appropriate 
footwear.  Tickets priced at €55 available from the Registration Desk.
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PROGRAMME  
THURSDAY 8TH MAY
12.00-18.00 Registration Open  Estrel Saal Foyer

If you have pre-registered, your badge and information package will be ready for 
collection from this time. If you have not pre-registered please allow time for staff 
to process your application and prepare the congress materials. Please note that late 
registrations (after 3rd May 2014) carry a surcharge. Vouchers are supplied as part of the 
Congress registration fee for additional drinks outside scheduled coffee and lunch breaks. 
A bar will operate during exhibition hours accepting vouchers and other forms  
of payment.

12.00-18.00 Poster Presentation  Estrel Saal Foyer

Technical & Scientific posters supplied to EFCLIN will be displayed in a designated area 
adjacent to the main Exhibition Hall.  Should  you wish to submit a poster for inclusion 
you should, in the first instance visit the “Poster” section of the EFCLIN website  
www.efclin.com where the conditions of acceptance are displayed. Poster abstracts must 
be received by the EFCLIN Secretariat before 1st May.

16.00                     Curry Wurst    Estrel Saal

This afternoon Global Contact Magazine invite you to join them in sampling the 
traditional Berlin delicacy of Curry Wurst. This typical Berlin street food is rather nice so 
don’t spoil your appetite!

17.00-18.00 Exhibitors Welcome Reception Estrel Saal

The exhibitors invite you to join them in the Exhibition Hall for a welcome drink. Most 
delegates and other participants will have arrived by this time and the EFCLIN President 
will take the opportunity to officially open the Congress.

18.45-23.00          Sponsors Riverboat Cruise  MS Alexander von   
      Humboldt, Puschkinallee 15 
All delegates, exhibitors and others registered for the Congress are invited to attend 
a Riverboat Cruise around Berlin, generously sponsored jointly by Bausch  & Lomb, 
Contamac Ltd & Paragon Vision Sciences.  Guests need to arrive at the boat (MS 
Alexander von Humboldt) which will be docked at Puschkinallee 15, which can be 
reached from the Treptower Park station on the S-Bahn (direction Ringbahn No. 42).
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PROGRAMME  
FRIDAY 9TH MAY
Contact Lens Lectures – Fitting & Technical   Paris Room

09.00-09.05 Session Opened by EFCLIN President 
09.05-09.30 Scleral & Ortho-K Developments  Martin Conway

The lecture will discuss the latest developments in two of the fastest growing areas in 
the specialist lens industry. Current findings from leading researchers in the field will be 
presented along with current product developments.

09.35-09.45 Commercial Presentation 1   DAC International 
09.50-10.15 Scleral Lenses – Modern Fitting Requirements 
       Didier Herrmann

Scleral lenses – What do we need to know? Scleral lenses are perfect to manage difficult 
fitting situations. Several manufacturers offer fitting sets to shorten the fitting procedure. 
Is there a possibility in future to fit sclerals using simulation software? But what would 
happen if this standard Scleral lens caused problems? How could we handle this with 
different shapes?

10.20-10.30 Commercial Presentation 2   Larsen Equipment 
10.35-10.50      Coffee Break 
10.55-11.20 Large Diameter Lenses – Pros & Cons Hans Bleshoy

There is no doubt that the introduction of large diameter RGP designs has led to some 
great advantages. Patients experience immediate comfort and visual stability; however, 
there are some drawbacks to the systems. Issues such as patient handling, edge design, 
lens sticking and accumulation of debris behind lenses during wear, will be discussed. 
What role does the manufacturer play in solving these issues? How may the clinician 
be able to change designs to overcome these issues, or should the clinician be able to 
change the design at all? Is it a take it or leave it situation?

11.25-11.35      Commercial Presentation 3   Lambda-X 
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PROGRAMME  
FRIDAY 9TH MAY
11.40-12.05 Cross Linking – What Does It Mean For Contact Lenses 
       Lynette Johns 
Corneal collagen crosslinking surgery is becoming a more commonly performed 
treatment to reduce or halt ectasia progression in keratoconus and other related 
conditions.  During the procedure, the cornea is saturated with riboflavin and irradiated 
with ultraviolet A light.  As a result, bonds form between collagen polymers that cause 
the tissue to stiffen and strengthen. It is shown to be an effective treatment to reduce 
keratoconus progression. Despite its efficacy, contact lenses still have a role to visually 
rehabilitate these patients post-surgically.  Scleral and soft contact lenses may also have a 
role in managing the patient pre-operatively.

12.10-12.20     Commercial Presentation 4   Optocraft 
12.25-12.50 The Real Beginning Of The End of RGP’s Emmanuel Veillard

Despite their lack of comfort and their complex fitting process, RGP lenses have 
kept around the same number of wearers over the last couple of years. Two recent 
developments will however change the scene: the development of scleral lenses and 
new hybrid materials that offer the same, and even better, visual acuity as compared to 
RGP’s, but with better comfort and less chair time for practitioners. Those latter two 
advantages mark the real beginning of the end of RGP lenses…

12.55-13.05      Commercial Presentation 5   Contamac Ltd 
13.00-17.30 Exhibit Hall Open    Estrel Saal 
13.15  Lunch in Exhibit Hall 
17.45-18.30 Annual General Meeting   Paris Room

The AGM will be held in the main lecture theatre adjacent to the Exhibition Hall. The 
agenda is published in advance on the EFCLIN website but copies will also be available in 
the room. Non Members are welcome to attend but are not allowed to take part in any 
voting activity. All fully paid up members will receive a voting sheet upon arrival.
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PROGRAMME  
SATURDAY 10TH MAY
Contact Lens Lectures - Marketing & Regulatory    Paris Room

09.00 – 09.05 Introduction
09.05 – 09.30 Finding Lab Profitability In New Market Opportunities 
       Jerry Legerton

Genius in a mature industry is found on opposite strategic poles.  Innovation and product 
differentiation to solve unmet needs and provide better solutions is one grand strategy 
for profitability.  At the opposite pole is the grand strategy of low cost leadership with 
the respective competence and capacity to deliver mass market products within the 
price parity of the industry.  The no-mans’ land between is referred to as “being caught in 
the middle”.   Guidelines for strategic decision making, planning and implementation will 
be presented to drive sustainable profit and company value.

09.35 – 09.45 Commercial Presentation 6   Bausch & Lomb
09.50 – 10.15 Sea Harbour – Supporting Speciality Lens Culture
     - Mauro Frisani & Leonardo dal Negro

As a contact lens manufacturer Horus in Italy deals every day with customers bemoaning 
the fact that a soft lens oriented practice gives neither sufficient income or satisfaction. 
Speciality lenses are the answer of course but how do we transfer the speciality 
knowledge of the manufacturer to the fitter? Is training enough? We have a different 
approach and this presentation will share that with you.

10.20 – 10.40 Coffee Break
10.45 – 11.25 The Internet Challenge & How To Deal With It 
       Andy Luthi

To underline the importance of online business a short historical recap is needed. A look 
back on the developments of the optical sector during the past view decades indicates 
convincingly how urgent it is to deal with new trends in a proactive way. The growing 
technical affinity of uprising generations and transformation of customer shopping 
behaviours clearly implicate the importance in seeing e-commerce as an opportunity 
rather than a threat. But the online business is very demanding and has its very own 
rules. Amongst retail specialists and lecturers of economics there is therefore an existing 
consensus that being successful and sustainable in the online environment is strongly 
dependable of a well-developed multi channel strategy.
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PROGRAMME  
SATURDAY 10TH MAY
11.30 – 11.40 Commercial Presentation 7  Paragon Vision Sciences
11.45 – 12.10 Interdisciplinary Approach to  
  Maximize Customer Experience Claire Venezia, Pat Murphy 
      & Lynette Johns
Providing the latest advances in contact lens technology requires a multi-faceted 
approach with an interdisciplinary team.  This panel will discuss each role and how it 
relates to enhancing patient satisfaction.Survey results will show what is important to 
eye care professionals when they select a contact lens laboratory. Learn how you can 
demonstrate this added value to your customers. From lens conception, technological 
precision and programming, to lathing, the quality of the product is ensured. Do your 
customers know how your manufacturing technology delivers a better lens? Fitters need 
to understand the nuances of the design and fit in order to provide the best comfort 
and vision for patient success.  Are you providing all the education and training tools that 
your customers need to fit the latest lens designs?

12.15 – 12.25 Commercial Presentation 8  Contour Technodiamant
12.30 – 13.05 Application of Nanotechnology in Contact Lenses
      Dr Ulrich Gegenbach
Substantial progress of micro- and nanotechnology in the last years fosters the 
development of active systems on or in the eye. A contact lens by the Swiss company 
Sensimed with an integrated pressure sensor renders wireless measurement of 
intraocular pressure possible. Another contact lens developed at the University of 
Washington measures metabolic parameters in the tear film and has further been 
enhanced to include an integrated display. The University of San Diego develops a contact 
lens with switchable telescope optics. For implantation in the eye American company 
Elenza is working on its Sapphire IOL which allows switching between near and far sight. 
The Artificial Accommodation System developed jointly by KIT and Rostock University 
goes even further. The autarkic device implanted in the capsular bag determines the 
current accommodation demand from body signals and adjusts the refractive power of 
an active optical element respectively between ∞ und 3 diopters. The presentation starts 
with an overview of the above systems. Subsequently technical challenges and solutions 
from micro and nanotechnology will be elaborated on the example of the Artificial 
Accommodation System developed at the groups of the authors at KIT and  
Rostock University.
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13.00-17.00 Exhibit Hall Open   Estrel Saal
13.15  Lunch in Exhibit Hall
19.30 - 00.00 EFCLIN Congress Dinner  Estrel Saal Foyer

Manufacturers’ Forum    Strasbourg Room

The Manufacturers Forum is rapidly becoming a favourite with those delegates to whom 
the production process is most important. The forum will comprise of a Moderator 
steering the floor as it discusses several topical issues with an invited panel of experts. 
As usual a lively discussion is to be expected as the meeting explores a wide variety of 
viewpoints and opinions. Come early to claim your seat!

09.30-09.35  Introduction   Moderator – Ken Payne 
09.40-10.30  Initial Discussion 
10.30-10.50  Coffee Break 
10.55-12.00  Panel Discussion 
12.05-12.30  Audience Q&A 
12.35-12.45  Closing Remarks 
13.00-17.00  Exhibit Hall Open  Estrel Saal 
13.15   Lunch in Exhibit Hall

SUNDAY 11TH MAY
09.00-13.00         City Sightseeing Tour  Assemble in Lobby @ 08.45

PROGRAMME  
SATURDAY 10TH MAY
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EyeBrid Silicone

EyeBrid Cône 1.0

EyeBrid 1.0 et 1.0 TI

EyeBrid-inside hybrid blanks consist of a RGP material  
with exceptional oxygen permeability and a Silicone Hydrogel 
soft contact lens material. The RGP and soft materials, 
manufactured by Contamac, are assembled by EyeBrid-inside 
through our double-patented and proven polymeric suture.

EyeBrid-inside blanks enable manufacturing  
laboratories worldwide to produce their own  
hybrid contact lenses for their respective  
markets. Different levels of manufacturing  
partnerships are available. For more information 
come and meet us at our booth.

Finished hybrid contact lenses present a 
100 Dk RGP central zone and a peripheral 
skirt made of a Silicone Hydrogel material, 
offering wearers the visual acuity of a RGP 
contact lens with the comfort of a soft lens.

for next generation hybrid contact lens manufacturing

I N N O VAT I V E  H Y B R I D 
M AT E R I A L S 

100 Dk  
RGP

Silicone  
Hydrogel

WWW.eyebrid-inside .COM

RGP center  = 
excellent vision 

Soft skirt  = 
easy fitting  
and comfort

AP_EyeBridInside_14,8x10,5cm_0214.indd   1 21/02/14   11:04:11
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Full Page 
Advertisement
Global Contact – 
artwork provided

Think GLOBAL!

WE LET THE 
WORLD KNOW

WWW.GLOBAL-CL.COM

Your Magazine for the 
Contact Lens Industry

GC_Efclin.indd   1 13.02.14   12:58
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RATES & REGISTRATION
UNTIL

Early Bird 
01.03.2014

Normal 
02.05.2014

Late 
12.05.2014

Full congress registration 
Including Lectures, Seminars, Exhibition, Commercial Presentations, Lunches, Welcome 
Reception and Coffee breaks during the full congress.

EFCLIN Member (full congress) €425.00 €500.00 €600.00

EFCLIN Member (full congress 2nd registrant 
from same company)

€345.00 €410.00 €425.00

EFCLIN Non-Member (full congress) €550.00 €625.00 €725.00

Day pass registration 
Including Lectures, Seminars, Exhibition, Commercial Presentations, Lunches, Coffee breaks 
one day only.

Day pass EFCLIN Member  
Friday May 9

€275.00 €300.00 €325.00

Day pass EFCLIN Member  
Saturday May 10

€275.00 €300.00 €325.00

Day pass EFCLIN Non-Member  
Friday May 9

€400.00 €425.00 €525.00

Day pass EFCLIN Non-Member  
Saturday May 10

€400.00 €425.00 €525.00

Exhibition only - Access to the exhibition area on 8 May only

Exhibition only €75.00 €100.00 €150.00

Entertainment

Partner Programme        Friday 9 May €125.00 (Incl Welcome Reception & Sat Lunch)

Partner Programme        Friday 9 May only €75.00

Congress Dinner     Saturday 10 May €75.00

City Tour                       Sunday 11 May €55.00

Hotel accommodation

EFCLIN Rates (Breakfast included)

Single room €138

Double room €156

To avoid higher rates please ensure booking the rooms through the electronic registration system on the 
website. All hotel charges must be paid directly to the hotel before departure.  For information about room 
reservations, please contact Moniek van Veen, email: efclin@mci-group.com 

Warning: Some websites may be offering hotel accommodation at the congress hotel at slightly lower 
rates. Often these rates do not include breakfast and have to be paid in advance with no refund when 
cancelled.  Any rooms at these rates will be of lower grade than the ones negotiated by EFCLIN.

Registration:  Visit www.efclin.com and select Congress.



 32

41
st

 E
FC

LI
N

 C
on

gr
es

s 
&

 E
xh

ib
iti

on

THE EFCLIN AWARDS
Since 1996 EFCLIN has attempted to recognise some of the 
more significant achievements in the industry by means of a 
series of awards. Awards are made to those individuals who have 
demonstrated a dedication and commitment far beyond what 
might normally be expected. In short, award winners are those 
who have made a “special” contribution. Such contributions may 
have been of a technical nature, relating to product or process 
design, the development of an instrument or maybe a novel 
technique solving a common problem.

Those who have spent a lifetime in a commercial stream of the industry might deserve 
recognition, or those that have served another organisation, body or association may be 
worthy winners. Occasionally it might not be possible to identify a particular individual 
within an organisation and perhaps a whole company or other body shall be regarded as 
right for recognition. Nominations are encouraged from all EFCLIN members using the 
form on the page marked “Nominate” on the EFCLIN website Do you know someone 
who deserves recognition?

The EFCLIN Laureate Award
This is the highest accolade that EFCLIN can bestow. It is reserved for those who, in the 
opinion of the EFCLIN Board have made an outstanding and long term contribution to 
the good of EFCLIN. 
Previous Winners

 1998 – David Walker 
 2011 – Wim Aalbers

 
The EFCLIN Award
This award is made to those who, in the opinion of the EFCIN Board have made an 
outstanding commercial or technical contribution to the Contact Lens or IOL industry.
 
Previous Winners

 1996 – Roger Cottereau   2006 – Alex Cannella
 1997 – Michael Tillotson   2007 – Hilmar Bussacker
 1998 – Ian Manick    2008 – Dr. Joe Barr
 2000 – Andy Chryssolor   2010 – James W. Drain
 2002 – Javier Chamorro/Ramon Noguera 2011 – Eef van der Worp 
 2003 – Dr. John Howes   2012 – Helmer Schweizer
 2004 – Malcolm James “Mac” McLean  2013 – Patrick Caroline

EFCLIN has made other awards in the past and details of all winners can be found on the 
Awards page of the EFCLIN website.
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BECOME A MEMBER
EFCLIN offers two types of membership. The first is for 
those individuals or companies engaged in the manufacture, 
wholesaling or distribution of contact Lenses or IOL’s. These 
companies are likely to mainly supply products to eye care 
professionals. The second type of EFCLIN membership is for 
those companies who act as suppliers to the industry. Good 
examples would be material suppliers, diamond tool suppliers  
or instrument manufacturers.

Annual Subscriptions
CATEGORY 1 (Lens Manufacturers, Wholesalers & Distributors)
 Total No of Employees  Annual Subscription
 1-5    €440
 6-25    €550
 26+    €660

CATEGORY 2 (Suppliers to the Industry, Consultants etc)
 Annual Sales to the Industry Annual Subscription
 < €250,000   €660
 €250,00 – €750,000  €825
 More than € 750.000  €990
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(Inside back cover) Full page 
advertisement
DAC Intl. – artwork supplied
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